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In This Issue . . .

Theranostics—on-the-spot, highly accurate, DNA-
based diagnostics that identify disease, predict a pa-
tient’s therapeutic response, or select patient sub-
types for treatment—have arrived. Several such
products are now available, and many companies
are developing theranostics products or are explor-
ing the tandem marketing of theranostics and thera-
peutics. But is theranostics an industry of its own or
a new decision-making business tool? In this report,
we examine this question in detail, reviewing the
various roles theranostics might play, including
functioning as a provider to Big Pharma under the
made-to-order business model, developing as a
standalone hybrid industry, acting as a revolutionary
in the transition to integrated health care, and serv-
ing as a productive business tool that will be an
integral part of the future health care industry.

e L [Decision Resources, Inc.| + 260 Charles Street + Waltham, Massachusetts 02453
Telephone 781.296.2500 < Telefax 781.296.2550 < www.decisionresources.com
Decision Resources publications, including print and electronic formats, are to be used only within the single location purchasing the report. Multisite and enterprisewide access is available.
Additional access licenses may be obtained by contacting your administrator or by calling Decision Resources: North America: +781.296.2500, Europe: +32.2.351.1079, Japan: +81.3.5401.2615.

Press Date: November 2, 2004


www.decisionresources.com

